Retirement Needs Analysis/
Capital Needs Analysis
Confidential Questionnaire

The following information is requested in order to provide you with an accurate analysis representative of your
present circumstances. New York Life Insurance Company, its agents and its employees do not give legal,
accounting or tax advice. Everyone should seek the advice of his or her own professional advisors before

taking any action in regard to this material.
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Nautilus Member:

AR/CA insurance license #:

Information Client Spouse

Name

Date of birth

State of domicile

Citizenship

Health issues?
(Describe)

Names & ages of children

Ownership

Debt on Asset ity
Community JTROS Other

Spouse

Property (Specify)
Cash accounts 0 | |
Home 0 | |
Other real estate ’ O | |
Closely held business | O | |
Securities | O | |

Art/Jewelry/Collectibles

O

Other (specify)

S R |

|
|
|
|
|
Notes receivable O I |
|
|
|
|

IRAs and Qualified Plans

Participant Type of plan Beneficiary(ies) Current Value (gggfgéegeﬁgﬁggﬁgg%?ﬁ )

O Besides the above, what income or assets (including inheritance) will be available at retirement? (Specify amounts.)
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Life Insurance & Deferred Annuities

Insured(s) / Annuitant(s) Beneficiary(ies) Owner(s) Net Cash Value

(Life insurance only)
Net Death Benefit

O Project to the Surviving Spouse’s age (e.g., 85, 90, 100)

(Capital Needs Analysis program requires all of the following:)

Desired annual survivor income after tax.

Expected after-tax rate of return. (Defauit is 5%)

% %

What do you expect inflation to be? (Defauit is 3%)

% %

Other income stream(s) (not including investment income) to be received; indicate dollar
amount, and source.

Education funds needed?

Assets not available for income production. (Defauits are residence and tangible personal property)

Should Social Security be illustrated? If yes, please indicate current average annual
income (non-investment).

(Retirement Needs Analysis program requires all of the following:)

Current annual income (not including investment income).

Client

Expected retirement age.

Desired annual after-tax income.

After-tax rates of return to be illustrated for existing funds. (Defauit is 5%)

% %

Expected average rate of inflation? (Defauit is 3%)

% %

Total current annual contributions to retirement plan(s).

Other income stream(s) (not including investment income) to be received upon
retirement; indicate dollar amount and duration.

Should Social Security be illustrated?

Assets not available for income production. (Defauits are residence and tangible personal property)

What is your present plan for retirement? (Describe)
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GLEN OAK"
FINANCIAL,INC.

Unique. Perspective.

Dharmesh Goel, CLU®, LUTCF®, MBA

Glen Oak Financial, Inc.

2001 Butterfield Road, Suite 800
Downers Grove, IL 60515

(630) 795-6985
dgoel@glenoakfinancial.com
https://www.glenoakfinancial.com
CAInsurance License Number OE90091
AR Insurance License Number 8428861

[in’

Dharmesh Goel, Member Agent, The Nautilus Group, a service of New York Life Insurance Company. Registered Representative offering securities through
NYLIFE Securities LLC (Member FINRA/SIPC), a Licensed Insurance Agency, (2001 Butterfield Road, Suite 800, Downers Grove, IL, 60515, (630) 795-6985).
NYLIFE Securities LLC is a New York Life Company. Financial Adviser for Eagle Strategies LLC, a Registered Investment Adviser. Eagle StrategiesLLCisa
New York Life Company. Glen Oak Financial, Inc. is not owned or operated by New York Life Insurance Company or its affiliates. Dharmesh Goel, CA
Insurance License Number OE90091 and AR Insurance License Number 8428861.

RNA/CNA CONFIDENTIAL QUESTIONNAIRE Page 4 of 4


http://www.linkedin.com/
http://www.twitter.com/

	Slide 4: Agent Contact Page

	Ownership1_16_17_18_19_20: Choice1
	Ownership2_21_27_45_46_55: Choice1
	Ownership3_22_29_38_47_62: Choice1
	Ownership4_23_31_39_48_65: Choice1
	Ownership6_24_34_41_50_73: Choice1
	Ownership7_25_35_42_51_77: Choice1
	Ownership9_26_37_53_86_87: Choice5
	Ownership5_33_40_49_68_70: Choice1
	Ownership8_36_43_52_56_82: Choice5
	Ownership10_44_54_92_93_95: Off


